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Why Netskope?

Neil Thacker - CISO EMEA

o netskope
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We enable people to be productive and
secure, while working from anywhere




Netskope - The Leader in SSE

Gartner

“Leader” in the 2021 IDC Marketscape “Leader” in the 2022 Gartner Magic
for Worldwide Cloud Security Gateways Quadrant for Security Service Edge
IDC MarketScape Worldwide Cloud Security Gateways, 2021
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Secure Access Service Edge (SASE)

Work from
Anywhere

Office, Branch &
Guest

Unmanaged
(BYOD/3rd Party)

Servers &
Workloads

loT & OT
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Traffic Steering Methods:
Client
IPsec/GRE Tunnel
SD-WAN
Reverse Proxy
API Integration
Proxy Chaining
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Explicit Proxy
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Web

SaasS

Office, Branch

Private DC

Public Cloud (laaS)

Internal Apps

loT & OT



Convergence of Networking & Security Requirements

( N\ (

Security “Must Haves”

* |dentity & Context Driven

* Real-Time Visibility & Response

*  Risk Management & Procedural
Control

Networking “Must Haves”

*  Cost Efficiencies

*  “Direct-To” Modernization
*  Routing & Path Selection

*  Redundancy, Resiliency,

A\./a.ilability _ e Ecosystem Integrations
* Digital Experience Management «  Employee Real-Time Education
Remove implicit trust | Refine least privilege access | Continuously monitor
Zero Trust
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Journey to Secure Access Service Edge (SASE)

Emergence of Explosion of API & Cloud-first as Cloud-only as
laaS/PaaS/Saas SaaS Apps operating model operating model

o Mature Hybrid or Full
Many branches, Rise of mobile Hybrid Cloud & Migrate legacy to Secure Access
Heavy VPN use workforce Edge Security cloud-based security Service Edge (SASE)

Heavy office use

Data centre

L Cloud Extension
consolidation

Many data centres

S >t : SD_WAN. Cloud SWG Cloud Firewall
I%, Protection Inspection @ e
C
: ? . CAE Cloud UEBA
L WOC o Discovery
>
g oF WAF Sandbox
= Network DLP Content
xS FW Filtering
o
- Public Cloud

Cloud Threat & Security

/ CDN Data Protection
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Protect Against

Advanced Threats
Stop threats before they get to the
endpoint

» Sandboxing & Browser Isolation
» Cloud IPS
» Insider Threats
> Phishing & Ransomware
» Risk Score & Intel Sharing

o netskope

Control Sensitive

Data Propagation
Understand the context of user
actions in relation to your data

Share

ecurity Strategy

Visibility & Control
of Shadow IT

Control usage & risk across Saas,
laas, and Private Apps

Bulk Upload

Nathan GDrive (Personal)
User Risk Rating: App Risk Rating:

Control Access &
Coach Users

Provide risk-based Conditional
Access with user warnings

You are trying to UPLOAD files to
Click HERE to go to , orentera
below to proceed to

Zero Trust Access
Provide access to internal
apps without exposing the

perimeter
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Protect Against
Advanced Threats
Stop threats before they get to the
endpoint

Control Sensitive
Data Propagation

Visibility & Control
of Shadow IT
Control usage & risk across Saas,
laas, and Private Apps

Control Access &
Coach Users
Provide risk-based Conditional
Access with user warnings

Zero Trust Access
Provide access to internal
apps without exposing the
perimeter

Understand the context of user
actions in relation to your data
» Sandboxing & Browser Isolation
» Cloud IPS Pk
» Insider Threats

4. Nathan GDrive (Personal)
» Ehushung & Ransomwafe User Risk Rating: App Risk Rating:
» Risk Score & Intel Sharing

O . N0 0 _
I LY Ev

Provide Secure Access to
BYOD & 3rd Parties

Bulk Upload

You are trying to UPLOAD files to
Click HERE to go to , orentera
below to proceed to

Secure Internet Breakouts, Track SaaS & laaS Standards Digital Experience Integrate with & Facilitate
Workloads, & SD-WAN

Real-time security & access
controls in a clientless manner

Understand the context of user
actions in relation to your data

Compliance
Continuous assessment of your

Management (DEM)
End-to-end performance

Intel Sharing b/w Vendors
Ensure your vendor ecosystem

laaS environments & SaaS apps monitoring to ID & triage issues works together

D—O—»i’,& B

e, o : B& Microsoft A
’ !» 5:% PoorPedorma“c @ mlrrtecast L] avfsﬂ
J
aﬁh \solate f’@ /ﬁ‘/.a‘ "eﬁ ¢ e Dss a .Why?<:r. € Jira fv\\l ‘\ \ &
View Only Where is the issye>

/ \vmware' ‘;?‘Gg? okta
o netskope
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Ecosystem Integration Model

Data
Web Saa$ laaS/PaaS Centre

Response Actions

> Netskope NewEdge

Authentication
& SSO

—

IDENTITY e

Exchange

1
DLP > SIEM/SOAR

User & Entity Data

>

4 I ®  Monitoring

Response Actions ® Detection

® |dentity and Access Management

ENDPOINT

® Privilege Access Management ® Prevention

® Multi-Factor Authentication ® Response

® Single Sign-On \ ® Reporting
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Business Value with SASE

Business value is optimized by finding the right balance of agility, risk and cost

19%

Increase in Overall
Business Through

Performance Better Agility
& Agility

Decrease
in Security
Risk

85%

Je) Source: https://www.netskope.com/Ip-esg-economic-validation
Y

Business
Value

51%

Lower Costs fo
appliances,
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Key Business Outcomes

|

N

Improve user experience

The Internet becomes
the new corporate
network with improved
response times

Increase performance with
direct access and cloud
peering

Identify and block new
threats that emerge from
the web, email, cloud and
device

Block malware, phishing,
drive-by, C&C etc

Securely enable the use
of Cloud

Control access to 1000’s of
cloud apps and cloud
infrastructure

Apply inline cloud and
retrospective API controls

Manage cloud and
third-party risk

Assess each cloud
application/service and
apply risk-based policies
to block, educate and
provision secure access

Reduce third-party risk

2022 © Netskope Confidential. All rights reserved.

Apply data protection

Apply context-based
policies to all web, email
and cloud traffic

Govern data use in the
cloud. Know where data
is, map data flows and
coach employees

Reduce costs through
transformation

Consolidate controls with
a Zero-trust, Ri



i Why partner with
Netskope / State of
the nation

Xavier Duyck - VP Nordics & DACH

o netskope

Partners
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Why partner with Netskope

The people

The product

The Strategy

and a true Partnership

o netskope



“ope Market Momentum

New Program | New Solutions | New Acquisitions | New Certifications | New Logos

o netskope
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Continued Innovation

Platform for Truly Converged Cloud, Data and Network Security

loT device discovery, visibility, Zero trust security with network
classification, and security optimization

infiot

WastCloud

C N T
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World-class NewEdge global coverage today

More locations with full compute SSE services — at the edge, closer to users — than any other SASE vendor

STOCKHOLM
WARSAW
-VIENNA

* Today powered by data planes in 61 regions; no reliance on
unpredictable performance of public cloud or vPOPs/backhauling
= » Full compute for security traffic processing at every location with all
AMSTERDAM . B B
B Rarsten services available, accessible to every customer
o), T : » Extensive peering with leading web/CDN, cloud & SaaS providers
DUBLIN \ (including Microsoft/Google in every location, AWS, Salesforce, more)
DUSSELDORF "
MUNICH
PARIS
MARSEILLE b 4 ! BELING
FRANKFURT SEOUL
BARCELONA
MADRID
GENEVA
ZURICH

VANCOUVER

SEATTLE BOSTON

SAN FRANCISCO NEW YORK TOKYO

LOS ANGELES

OSAKA-KOBE

ASHBURN

SHANGHAI

PHOENIX
ATLANTA MILAN o
DENVER TELAVIV
RIYADH 2 DELHI / SHENZHEN
DALLAS MUMBAI b : § o HONG KONG
= JEDDAH -
E DUBAI KOLKATA o
SURRETAR HYDERABAD .
FUJAIRAH e t - =
LAGOS : . IGAPO!
_ BRASILIA BANGKOK

~ RIO DE JANEIRO
SAO PAULO

SANTIAGO o JOHANNESBURG

BUENOS AIRES ‘

CAPETOWN

* Management Planes: San Francisco, Amsterdam, Frankfurt, Melbourne

¢ For government: US East/West FedRAMP, Melbourne IRAP

Data centers coming soon « Future MPs: San Jose, Zurich, Dallas, Frankfurt, London, Riyadh, Singapore




Customers — Blue Chip Success at Scale

FINANCIAL RETAIL/HOSPITALITY HEALTHCAREI/LIFE SCIENCES
BankofAmerica %2 1 Worgan  VISA Bmk - o [HS  Walmart @J GILEAD  Medtronic :Zsensrwesn:  Santen
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" How to partner
with Netskope?

Dat
Alina Todiras - Channel Manager Nordics -

o netskope
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New Evolve Partner Program Levels

Authorised Gold

Platinum

e Partners who are new to e Our Gold partners
the program start at the promote Netskope in
Authorised level their local and regional

e Partners must execute at sales territories

least two new business e These partners are

transactions to remain in driving revenue and

the program have met sales and
technical training
requirements

« netskope «% netskope

Evolve Partner Program

Evolve Partner Program

«N netskope

GOLD PARTNER

These partners are the
most engaged with
Netskope across their
organizations

They effectively promote,
sell and demonstrate
Netskope technology

«% netskope

Evolve Partner Program

PLATINUM PARTNER
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2022 Evolve Partner Program Requirements

Requirement

Netskope Solution Provider
Agreement

Y

Platinum

Y

Y

Partner Website Presence

Y

Y

Y

Business Plan

n/a

Bi-annually

Quarterly

New ACV Revenue

At least 2 transactions totaling
no less than $10,000 USD in
new customer business

Mature: $2M USD
Emerging: $150,000 USD

Mature: $5M USD
Emerging: $500,000 USD

Sales Accreditations

1

Mature: 6
Emerging: 3

Mature: 15
Emerging: 4

Technical
Accreditations/Certifications

Mature: 3
Emerging: 1

Mature: 5
Emerging: 2

Demand Generation

Mature: 2 per year
Emerging: 1 per year

Mature: 4 per year
Emerging: 2 per year

Customer Success Stories

«N netskope

Mature: 1 per year
Emerging: 1 per year

Mature: 3 per year
Emerging: 2 per year

2022 © Netskope Confidential. All rights reserved.




'wo Ways to Get Deal Registration!

1 Deal Registration
Initiated

Source: Partner submits the deal
registration through the partner portal

Duration: 90 days with additional extensions if
requested

Process: Registration routes to channel
manager and sales team for review

« netskope

2 Deal Registration
Protected

Source: Existing Netskope opportunity
Duration: Life of the opportunity

Process: Netskope sales chooses to share an
opportunity with a partner who can add value to
the sales/technical process of the deal

2022 © Netskope Confidential. All rights reserved.



+
Enablement

o netskope



Netskope Academy Partner Training & Certification FY?23

i, Course TrainingTime  Traning Type - oredtise oy price Netskope is proud to offer eLearning and instructor-led
N | o | s » B courses for sales, pre-sales technical, and post-sales
fasociae - technical training.
Htsope — S T E— Netskope Partners can click here to access the Netskope
pe Securiy Cloud Y ashows | Seipaced -~ i Academy el earning catalog, or use the links in the table left
Online Technical Training : elLearning . . .
R e oy i Rk to go directly to more information about any course.
Click here to access the help guide for Netskope Academy
hetskops o TainingTime ~ TrainingType  Proreduisie  pyyng, pyic .
— ST elLearning
Netskope Security Cloud Operation and Instructor-led, Netskope Cloud
Administration 2 virtual or in-person | Securi cialis! NIA . -
e b Cloud Security Administrator
Weiope) Cones TainingTime  TrainingType  Prereduisite o o, https://resources.netskope.com/netskope-security-cloud-operation-and-ad
' ' ministration-nscoa-classroom-training
. Nets| Cloud
Cloud Security Integrator
c,":,::;'m Courses | h'n'nw‘ﬂml Training Type | ;",',':m ’ Partner Price ‘ https://resources.netskope.com/netskope-security-cloud-implementation-a
Netskope Security Cloud Activation P— Self.paced | Netskope Security - nd-integration-nscii-classroom-training
and Adoption eLearning eLearning Cloud Integrator
N S GO | g | S || A . » -
Adoption eLeaming | Got a question about training courses or accreditations?

Contact us at training@netskope.com.
27



0 QUIZ

First correct answer in the chat WINS

e netskope




1. In which Gartner Magic quadrant is Netskope a Leader?

o netskope
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2. What are the 3 levels in the Netskope Evolve Partner Program?

o netskope
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3. How many years is Netskope in Business?

o netskope
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